
MIND
THE GAP



We have over 50 years’ experience
of helping our clients increase their
sales.

We understand the gap that can
exist between the supplier and their
chosen finance company.

The SAF team work with suppliers to
help them convert a higher percentage
of sales.

Some of the biggest industry names
have depended on our support for
many years across a range of sectors
including the NHS, public sector,
construction and green
technologies.

In order for your finance relationship
to be a success, you need to know
you have the right support in place.

We believe we are unique in being
able to work with suppliers to help
them transform their sales
conversion rates.

Even when finance is not required,
our sales specialists can provide you
with the vital extra ingredient to
make the difference between
success and failure.

We will help you build strong, long-
lasting and commercially focussed
partnerships.

A dynamic solution to
help you increase sales

Our quote to sales conversion rate is 8 times
higher if we talk directly to your customers.
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We don’t offer a
competing service to
your existing finance
company - we provide a
complementary service
that fills the gap.
Steve Bowers / SAF Managing Director

What do you get?
We are able to provide you with
expertise in:

The above are common in a typical
sales cycle and are critical in
determining whether you will
ultimately be able to close a sale.

The “Mind the Gap” product has
been developed as a result of our
vast experience providing leading
companies and organisations with
market-leading commercial sales
support.

FINANCIAL / ACCOUNTING

PROCUREMENT

LEGAL DOCUMENTATION

TAXATION

BOARD APPROVAL PROCESSES
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What our clients 
say about us...,,
,,

The service and support over the last 5
years has been invaluable in ensuring
all sales opportunities are maximised.

They are fully integrated into our sales
team and seen as such by both
management and staff.

Their knowledge of both the public and
private sector is extensive and backed
up by an excellent commercial ability
including a strong desire 
to make sales happen.

Paul Adderley /Managing Director, Carl Zeiss



Unparalleled service and support
to you and your customers
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How we bridge the gap...



Our Team
The SAF team is led by Founder and
Managing Director Steve Bowers.

Before establishing SAF in 2006, 
Steve had a successful career in both
the banking and healthcare sectors.

He is supported at director level by
Commercial Director Philip Green and
Sales Director Edward Rowe. They are
further supported by a dedicated team
of commercial managers 
and sales support staff.

In total, they have over 50 years’
experience  operating in a high
performance sales environment.

This is the SAF team which would 
be partnering with you to deliver
transformational sales success.

We are passionate about
assisting businesses in 
the commercial closing 
of sales.

Philip Green / SAF Commercial Director
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Philip Green, Steve Bowers
and Edward Rowe of SAF.



Solutions House
39 Quayside
Grosvenor Wharf Road
Ellesmere Port
Cheshire
CH65 4AY

T: 0151 556 0404
info@solutionsassetfinance.com

www.solutionsassetfinance.com


